Aviso is the Al compass that guides sales and go-to-market teams to close more deals, accelerate
growth, and find their Revenue True North. Aviso Al delivers revenue intelligence, drives informed
team-wide actions and course corrections, and gives precise guidance so sellers and teams don't
get lost in the fog of CRM and augment themselves with predictive Al

With demonstrated results across Fortune 500 companies and industry leaders such as Dell, Splunk,
Nuance, Elastic, Github, and RingCentral, Aviso works at the frontier of predictive Al to help teams
close more deals and drive more revenue. Aviso Al has generated 305 billion insights, analyzed
$180B in pipeline, and helped customers win $100B in deals. Companies use Aviso to drive more
revenue, achieve goals faster, and win in bold, new frontiers. By using Aviso's guided-selling tools
instead of conventional CRM systems, sales teams close 20% more deals with 98%+ accuracy, and
reduce spending on non-core CRM licenses by 30%.

Sales Engineer - USA

e Sector:Computer Software

e Job Type:Sales/Business Development

e Minimum Experience Level:Experienced (Non-Manager)

e Education Level:Bachelor's Degree

e Remote Working:Yes

e Salary:Unspecified. Above market salary and generous equity.. (Full Time).

e Location:East/Central/West Coast. United States.

Job description

We have a lot of drive, smarts, and a ton of passion for what we do. The Sales Engineer (SE) is
responsible for presenting product offerings and architecture in the best light to prospects and
customers, to evoke confidence in the company’s technology infrastructure, and to remove all
technical objections in the sales cycle. To accomplish this, the Sales Engineer must have a strong
desire to leverage their technical and/or sales skills, including the ability to solicit business
requirements, develop a technical sales strategy, configure and effectively demonstrate the
solutions that address these requirements and provide business value.

This is the job for you if...

e You have leadership abilities to lead business discussions with customers, gather requirements
and architect the value of our solution and the best practices to implement it.

e You have the ability to work with the sales and marketing team in assisting with pre-sales
activities e.g. demos, best practice sharing.

e You have the ability to work with the sales team on scoping and sizing for new project
proposals.

e You have the ability to work as part of a team to solve technical problems in varied political
environments.

e You have knowledge of sales related applications, relational database, and web technology.

e You have solid oral, written, presentation, collaboration and interpersonal communication skills.

And this is what you'll do...



e Understand the customer's needs, and establish Aviso as the best solution that solves the
customer's challenges.

e Build and present customized demos of Aviso.

e Convey a deep understanding of the customer's technology as it pertains to Aviso's solutions.
e Participate in all appropriate product, sales, and procedural training to acquire and maintain
the knowledge necessary to be effective in the position.

e Attain quarterly and annual objectives assigned by management.

e Respond effectively to RFPs.

Aviso is growing fast, and we're scaling our team to help enable and accelerate our growth. We
are looking for people who share our values, challenge ordinary thinking, and push the pace of
innovation while building a future for themselves and Aviso.

How do you want to make your impact?

Perks

» Company Equity

« Health, Dental, and Vision Insurance
« Short- and Long-Term Disability
 Unlimited Time Off

* 401k + More

e Life Insurance

* Flexible Spending Accounts

e Commuter Benefits

« Catered Meals and Snacks



